October 2015 VOLUME 16

e-NEWSLETTER
OTCASIA2016
22 - 25 March 2016

INSIDE
HIGHLIGHTS

1

MPRC appoints IAP Members

1

MINT #4: Inspiring Research through
University-Industry Collaboration

2

Asia Petroleum Geoscience Conference
& Exhibition (APGCE) 2015

2

Registration for OTC Asia 2016
opens on 9th September 2015
FOCUS

3

Interview with Industry Personality –
YBhg. Dato’ Dzulkifli Mahmud,
Chief Executive Officer, MATRADE
TECH TALK

5

HIGHLIGHTS - 28TH JULY

MPRC Appoints Industry
Advisory Panel (IAP) Members
W

ith the intent of sharing their
knowledge and providing insights
vis-à-vis the oil & gas industry, MPRC on
July 28th 2015, officially appoints eight
professionals as its Industry Advisory Panel
(IAP). Comprising of industry captains
from major oil & gas firms and business
associations in Malaysia, the IAP provides
feedback and guidance on MPRC’s
initiatives and strategies to ensure a better

synergy between government initiatives
and the industry demands.
The IAP members provide support in
advocating MPRC’s industry initiatives
and delivering key messages to other
players in the industry – to ensure that the
country can continue to progress towards
its vision of becoming the hub for OGSE
in the region.

MPRC IAP MEMBERS:
Ir. Azhar
Zainal Abidin
• Managing Director
& Founder,
ProEight Sdn. Bhd.

Ir. Rashid Sidek
• Executive Director,
Toyo Engineering
& Construction
Sdn. Bhd.

• Pioneered the
1st M’sian made
Mechanical Seals

• President, MOGEC

Ir. Azman
bin Ahmad

Rohaizad Darus

Interview with MIT Technologies Sdn. Bhd.
PRESS RELEASE
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9
10

MINT #3 - OGSE Companies Going Global
SMM to Jakarta, Indonesia

Upcoming MINT Event
MINT #4: Inspiring Research
through University-Industry
Collaboration

• Managing Director,
Boustead Penang
Shipyard Sdn. Bhd.
& Group Director of
Oil, Gas & Energy,
Boustead Group
• Board Member
of SPIE Oil & Gas,
Malaysia

Jamal A. Ainul

Sofiyan Yahya

• Chairman,
Schlumberger
Group of
Companies
Asia Pacific

• Executive
Chairman, Cekap
Technical Services
Sdn. Bhd.

• Executive Director,
Hirex Petroleum

DATE : Thursday, 5 November 2015
TIME
: 9 a.m. - 12 p.m.
VENUE : Klang Room, Mezzanine
		 Floor, GTower Hotel, KL

• President,
UMW Oil & Gas
Corporation
Berhad

• Vice President,
MOGEC
• Former MOGSC
President

Dato’ Kamarul
Redzuan

Syed Feizal Syed
Mohammad

•

• Senior Vice
President for
Malaysia & Brunei,
TECHNIP

MD/CEO of
Uzma Berhad
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UPCOMING EVENTS
Asia Petroleum Geoscience Conference & Exhibition (APGCE) 2015
DATE

12 - 13 October 2015
VENUE

Kuala Lumpur
Convention Centre, KL

FOR MORE INFO

Registration for OTC Asia 2016 opens on 9th September 2015
DATE

22 - 25 March 2016

OFFSHORE TECHNOLOGY CONFERENCE ASIA
22-25 March 2016 | Kuala Lumpur, Malaysia

EXCELLENCE IN ASIA

FOR MORE INFO

For more information on the conference programme,
sponsorship and exhibition opportunities or to register
for the event please visit 2016.otcasia.org
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FOCUS

Interview with
YBhg. Dato’ Dzulkifli Mahmud,
CEO of MATRADE
As you have mentioned earlier, in today’s
tech-era, our companies have to ensure that
they strive their best to keep up with the
developments in the industry. I believe this
is one of the factors where technological
development comes into the subject and
this relates to the development of our
human capital. What sort of assistance is
provided by MATRADE to address this?

S

itting at the forefront of MATRADE,
you are definitely the proponent to
Malaysian companies expanding their
business abroad. Considering the current
market conditions, do you see this as a
roadblock for expansion, or otherwise?
Despite current market conditions, I believe
opportunities for expansion are always
there. It is a matter of looking at the right
places as well as understanding and meeting
the needs of the markets. MATRADE, under
the stewardship of the newly established
National Export Council (NEC), is currently
formulating new strategies and action plans
to address tepid global market conditions.
The government also recognises the value
of Free Trade Agreements (FTAs) as means
to improve trade rules and unlock new
opportunities with our trading partners. I
am pleased to report that our bilateral FTAs
have been concluded with Japan, Pakistan,
New Zealand, India, Chile, Australia and
Turkey while via ASEAN regional FTA’s have
been signed with China, Republic of Korea,
Japan, India, Australia and New Zealand.
With the formation of ASEAN Economic
Community (AEC) 2015 which will benefit
a market of 620 million people, Malaysia’s
exports with ASEAN are expected to
increase by 30% by year 2020, from the
current share of 27.9 % in 2014.
In general, can you share some action
points for our local companies who wish
to venture abroad in order to better prep
themselves for the international arena?
Malaysian companies wishing to venture
abroad need to prepare themselves and
understand the current market trends.
We need more Malaysian companies that
can add value and create world-class
products and improve brands presence
in the international market. To realise this,

SMEs are encouraged to participate and
take advantage of the various programmes
organised by MATRADE.
Let’s talk about our Malaysian firms in the
Oil & Gas Services and Equipment (OGSE)
sphere. As you aware, Malaysia is envisioned
and well-positioned to be the OGSE hub in
the Asia Pacific region, come 2017. How do
you think our local OGSE firms are currently
doing? In other words, what are we lacking
and what can be improved on?
Malaysian OGSE is a mature industry with
an established value chain, where majority
of industry players are small companies with
a high dependence on local jobs. Against
a backdrop of weak oil price environment,
ringgit’s depreciation and the move
towards AEC, it is imperative for local OGSE
companies to become more competitive
globally. In addition to that, Malaysia’s Oil
& Gas landscape is now challenged with
mature fields that require secondary/tertiary
Enhanced Oil Recovery (EOR), marginal field
development and exploration in areas of deep
water development. Therefore, technology
plays a crucial role in times of low oil prices
as it provides efficiency in the utilisation of
resources. It enables companies to expand
their product offerings overseas and increase
their export capabilities. It is thus imperative
that we establish and develop strong local
players with strong technological and research
& development (R&D) capabilities through
cooperation with foreign technology partners.
OGSE companies also need to build up their
brand presence by participating in iconic Oil
& Gas international trade shows such as the
Offshore Technology Conference in Houston,
Offshore Europe in Scotland, Abu Dhabi
International Oil & Gas Exhibition & Conference
in Abu Dhabi, Offshore Northern Seas in
Norway, and Australia Petroleum Production
& Exploration Association in Australia.

As the national trade promotion agency,
MATRADE’s roles include the development
of exporters, export promotion, provide
trade and market information as well as
trade and advisory support. Some of the
key programmes we have initiated include
training programmes, Export Excellence
Awards and client services. MATRADE
also organises business matching
programmes for Malaysian companies
and foreign importers. As the national
agency for trade promotion, MATRADE
is often the first reference point for
enquiries and visits by foreign importers.
The agency’s role is to match them
with compatible local partners who can
offer the products and services they seek.
More on next page
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Continued from page 3

INTERVIEW WITH YBHG. DATO’ DZULKIFLI MAHMUD, CEO OF MATRADE
We want to create more ‘Global
Champions’ and there are a number of
government agencies out there who
are championing this for example your
organisation, MIDA, MPRC and several
others – providing assistance (fiscal/nonfiscal) to our local companies who are
going abroad. Given this, what do you
think Malaysia can achieve in the coming
years, say five years from now?

Growth in E&E industry will continue to drive
exports, thanks to new waves of technology
such as Internet-of-Things (IOT) and Big
Data. Also, stronger integration amongst
business networks in ASEAN will further
sustain Malaysia’s exports. Under the AEC,
Malaysia’s exports with ASEAN are expected
to increase by 30% by 2020, from the current
share of 28% in 2014. Under the 11th Malaysia
Plan, exports are targeted to grow to RM1.17

trillion compared to RM766.13 billion in 2014.
MATRADE will continue to play a pivotal role
in pushing for Malaysia’s exports growth.
Since the organisation was established in
1993, the trading landscape has changed.
With this in mind, I believe that MATRADE
will need to continuously adapt to these
changes and realign its focus to meet its
stakeholders’ needs and clients’ expectation
under the transformation programme.

KEY FACTS ON MATRADE’S ASSISTANCE PROGRAMMES:
Mid-Tier Companies Development
Programme (MTCDP)

50.5% 49.5%
Manufacturing
Sector

9

Services
Sector

months programme

to accelerate MTC companies’
export growth and expansion into
new markets as well as to strengthen
their core business functions.

116
46

promotion programmes
for 2015 covering

The programme aims to develop

50

export
companies
every year from 2014 until 2020 to
become regional and global champions.

markets

Focus on high value sectors

eTRADE Programme

Services Export Fund (SEF) grant

such as electrical & electronics, oil
& gas, medical devices, engineering,
ICT, machinery, maintenance, repair
and overhaul (MRO).

An e-Commerce programme under
Digital Malaysia, led by MATRADE
which is targeted to help

to assist Malaysian
Services Providers
(MSPs) to undertake
activities to expand
and venture into the
international market.

25,000
SMEs

A network of 46 MATRADE
offices abroad
will render full assistance to Malaysian
exporters in securing the right partners
and providing
market
information.

have an online
presence and
attract global
buyers as well
as to promote and sell online through
the internet by 2020.
Qualifying SMEs will be issued, for this
programme, an e-voucher worth

RM2,500

Going Export Programme (GoEx)
targeted at first-time exporters or
existing exporters venturing into new
products or new markets
providing customised
and end-to-end export
facilitation through
structured planning
and technical advisory.

* MTCs in Malaysia are defined as companies with annual revenues between RM50 million to RM500 million in the manufacturing sector and between RM20 million to RM500
million in other sectors. There are approximately 10,000 MTCs in Malaysia, and despite being just 1% of all Malaysian firms, they collectively contribute approximately 30% of
the country’s GDP and employ over 22% of the workforce.
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TECH TALK - AN INTERVIEW WITH
MR. AHMED TAHOUN, MANAGING DIRECTOR, MIT TECHNOLOGIES SDN. BHD.

Capitalising on R&D and Human Capital:
The Winning Strategy
As pointed out by Tahoun, the hurdles that
they went through were no different than
those faced by other OGSE companies in this
country. Some instances include obtaining
approval and licenses, commercialising the
product and securing buyers, sourcing for
the right talent and developing them, not to
mention managing the company to maintain
a sustainable business.

MIT Technologies office in Technology Park Malaysia

H

aving recently secured their technology
with the big two well services company
in the world, MIT Technologies proved that
Malaysian technology can be at par, if not
better than others in developing highly
sophisticated technology tools for the
O&G industry.
MIT Technologies’ iCWD or the intelligent
circulating sub, enables the driller to treat
and repair losses, improve hole cleaning
via a 3-way ball valve system--By-pass,
hole-cleaning and isolation. Controlled by
an ‘Agile Activation’ command sent from
the surface, this technology eases drilling
works by not having to retrieve the driller
out of the drilling well. The process is made
more efficient; reducing cost and the safety
risks, among others.

with several of his engineers along with
several university lecturers, to study and
conduct the R&D.
The later stages became more challenging
as the technology needed to be tested and
this involved a number of other factors such
as finding a suitable location, identifying
and managing the risks, and costs, among
others. The key success factor to this,
according to Tahoun, is by actually going
into the test field not to test their technology
but to prove that it works.

MIT Technologies commenced operations in
2010 within the Technology Park Malaysia.
Their office is equipped with the facilities
necessary for a Research & Development
company which aims to be among the global
technology player in the O&G industry.
At the onset of its business, MIT Technologies
devoted the bulk of its efforts into R&D
to identify problems primarily in the
upstream O&G sector and finding innovative
approaches via the use of technology to rectify
the issues. The company’s R&D department
is a hotspot of activity, from designing
and developing pioneering technologies
to registering international patents.
All these were triggered from a peer-topeer discussion with the industry players,
which sparked ideas and drove the minds
of MIT Technologies to pursue the problem.
Banking on their knowledge and expertise,
its founder, Mr. Ahmed Tahoun, worked

Photo credit: http://mit-technologies.com/

MIT Technologies has managed to sidestep
all the challenges they have faced and make
their break with the successful development
of their technology. In the coming years,
the firm aims to expand its manufacturing
capacities to serve an even wider market.
This will be done in tandem with its plan
to collaborate with other local OGSE
companies, with the necessary support
from all the other stakeholders, including
government agencies and higher learning
institutions. Let us end this column by a
quote from one of MIT Technologies senior
design engineer during the interview
when asked if there was a time when he
wanted to quit and he said; “Never. Yes, it
is hard. Pressure is there. In fact, pressure is
anywhere, but like my teacher once told me,
‘Pressure is what makes diamonds’.
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MPRC OGSE CATALOGUE

Want your company to be featured in the
next edition of Malaysia OGSE Catalogue?
Follow the simple step-by-step guide below:

STEP ONE

STEP TWO

STEP THREE

Download the Malaysia OGSE
Catalogue form and MPRC
Industry Data Gathering form

Fill in and complete
both forms

Send it back to us

* Both forms are downloadable
via MPRC’s official website
at www.mprc.gov.my

* Please read the instructions
when completing the forms

* Please send ALL
the completed forms to:
ogse.industry@mprc.gov.my

The Malaysia Oil & Gas Services and Equipment (OGSE)
Catalogue 2015 summarises the background and project
experiences of Malaysian OGSE companies.
Additionally, this catalogue aims to map the capabilities of
Malaysian OGSE companies to complement the 13 major
segments of the oil and gas value chain in a user-friendly
matrix. Office addresses, telephone & fax numbers as well
as contact persons and email addresses are provided for
each individual company. The purpose of this catalogue
is to promote Malaysian oil and gas capabilities in
international markets. It will also be used as a reference
point for international oil companies, national oil
companies, and contractors.

NOTE:
A company is defined as a Malaysian OGSE company if:
• It is a Malaysian registered legal entity
• A substantial proportion of its revenue is generated from the oil and gas sector
Malaysia Petroleum Resources Corporation reserves the right to determine the suitability of Malaysian OGSE
companies that will be featured in this publication. Malaysia Petroleum Resources Corporation also reserves
the right to amend, modify and/or eliminate any of the Malaysia OGSE company profiles at its sole discretion,
with or without prior notice.
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PRESS RELEASE

OTC Asia 2016

Malaysia Now
Accessing
World Class
Drilling
Training
State Of The Art IWCF Well Control
Training In the Heart of Kuala Lumpur

S

even PETRONAS graduate engineers
have completed a week-long intensive
world-class IWCF Well Control training
programme in Kuala Lumpur as part of
the PETRONAS graduate engineering
d eve l o p m e n t p ro g ra m m e. Th e
programme aims to prepare graduates
for the Malaysian oil and gas industry.

O

ver the past 45 years, the Offshore
Technology Conference (OTC) has
become the industry’s largest and most
prestigious conference and exhibition of its
kind. With over 94,000 attendees from 130
countries in 2015, the world’s leading offshore
event has firmly cemented its presence
during a challenging period for the industry.
With its focus on the development of offshore
resources in the field of drilling, exploration,
production, and environmental protection,
it is the ‘gold standard’ forum where energy
professionals meet to exchange ideas,
opinions and best practices to advance
scientific and technical knowledge.
To ensure a diverse and multi-disciplinary
p r o g r a m m e , OTC ’ s 1 3 i n d u s t r y
organisations and societies representing
a broad spectrum of engineering fields
related to geoscience, petroleum, mining,
metallurgical, civil, mechanical, electrical,
marine, oceanic and naval architecture
work cooperatively to develop the
comprehensive technical programme.
Under the same successful brand, OTC
expanded its global reach with the
establishment of the Arctic Technology
Conference and OTC Brasil in 2011. Yet it
was the inaugural Offshore Technology
Conference Asia (OTC Asia) held in Kuala
Lumpur, Malaysia in March 2014 that won
the region’s acclaim attracting over 25,000
industry professionals from 88 countries
around the globe. Following its tremendous

success, the OTC Board of Directors
confirmed Kuala Lumpur again as the host
of its 2016 event from 22-25 March 2016.
Themed Excellence in Asia, the conference
will address Asia’s longstanding recognition
for delivering excellence in technology,
innovation, execution and human resources
to many major international flagship
industries. As the region continues to
develop as a foremost consumer and
provider of energy, the Excellence in Asia
theme resonates strongly.
In line with the conference theme will be
two Executive Plenary sessions. The first
session entitled Offshore Technology and
Excellence in Asia will see industry thought
leaders examine what are the unique
offshore technology gaps in Asia, how can
they be overcome, and whether the unique
Asian cost leadership approach can sustain
growth during supressed oil price periods.
The second session themed Achieving
Excellence in Asia: Leadership Stories, will
explore how exceptional leadership and
innovative business models have allowed
Asian companies to become global leaders
in the airline, automotive, electronics and
shipbuilding industries. Featuring high-level
CEOs from cutting edge industries, this nonoil and gas plenary will address leadership
styles, innovation philosophies and business
models that have helped Asian enterprises
achieve global success.
More on next page

This globally accredited IWCF training
took place in the brand new state of the
art facility by Harness Group that now
has a permanent presence in the Kuala
Lumpur oil & gas landscape.
Harness is an international leader in
drilling manpower supply and high level
upstream technical and safety training.
Harness Energy Malaysia Sdn. Bhd. plans
to focus heavily on providing services
that grow the skills and competencies of
the local workforce. Harness is bringing
its industry acclaimed and innovative
programmes, technology and methods
of training to Malaysia.
More on next page
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Continued from page 7

Continued from page 7

OTC ASIA 2016

MALAYSIA NOW
ACCESSING WORLD
CLASS DRILLING
TRAINING

The conference programme will also
feature Country Briefing Sessions that
will see nine nations including Australia,
Indonesia, Korea and Malaysia showcase
their offshore experiences, strategy
developments, regulatory structures and
investment opportunities. Complimenting
these unique conference sessions will be
a robust technical programme built by
the OTC Asia 2016 Technical Programme
Committee who reviewed a recordbreaking 939 abstracts from 274 companies
in 44 countries to shortlist 511 papers for
oral and poster presentations and form 58
technical sessions.
OTC Asia 2016 will also welcome the
introduction of several new components
which shall expand the breadth and depth
of the conference programme.

Today’s current energy climate demands
agile leadership from the next generation of
industry professionals. The OTC Asia 2016
Next Wave programme will offer future
leaders insight into the challenges and
opportunities that lay ahead from a diverse
range of speakers with technological,
operational, and managerial backgrounds
to share their valuable experience and
guide the discussion on how to navigate
a dynamic energy landscape.
From young professionals to Malaysian high
school students, OTC Asia will be inviting 100
aspiring engineers, scientists and managers
to learn first-hand, the exciting opportunities
the oil and gas industry can offer. The OTC
Asia Science, Technology, Engineering, and
Maths (STEM) programme, allows students
to participate in hands-on energy exploration
experiments, meet industry professionals, and
tour the latest state-of-the-art technology
exhibits in a scavenger hunt.
And finally, another first at OTC Asia 2016 is
the Spotlight on New Technology (SONT)
Award that recognises the most advanced
technologies emerging from the Asia Pacific
region that are propelling the industry into
the future. Exclusively for OTC Asia 2016
exhibitors, SONT provides a platform for
all participating exhibitors to showcase and
demonstrate cutting edge technologies that
address an issue unique to the oil and gas
industry in the Asia Pacific region.

Over the past 45 years, the Offshore Technology
Conference (OTC) has become the industry’s largest and most
prestigious conference and exhibition of its kind. With over
94,000 attendees from 130 countries in 2015, the world’s
leading offshore event has firmly cemented its presence
during a challenging period for the industry.

The new Country Business Development
for Harness in Malaysia, Keith Gim, said “I
am very happy to be part of the Harness
team as they are global leaders in IWCF
and IADC training – It is very exciting to
have this permanent facility right here
in KL”.
PETRONAS and other leading upstream
companies invited Harness into the
Malaysian market as they, like Harness,
see a gap that needs to be filled with
quality and innovative training. Harness
has a proven track record in challenging
the status quo and supporting the
implementation of new learning
techniques that lead to heightened
safety awareness, greater knowledge
retention and overall the best pass
results in the industry.
“The aim of our programmes is to open
up opportunities in the oil and gas
sector for Malaysians and see a growth
in domestic capability,” said Michael
O’Reilly, Founder and CEO of Harness.
O’Reilly added that we see Malaysia
as the regional epicenter for learning
and development. We see Malaysia as
a sophisticated market searching for
the highest quality that we will deliver.
Where we are today is just the first stage
of our plans for Malaysia,” he said.
Harness plans to invest heavily over
the next 3 years in Malaysia growing
their national workforce and bringing
in the latest Intellectual Property (IP)
and technology. With the current
partnerships, Harness intends to to
train over 180 new recruits in technical
course programmes between now and
the end of 2015.
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EVENTS

MINT #3 - OGSE Companies Going Global

(Left photo) L to R: En. Abu Bakar Koyakutty (MATRADE Oil & Gas Division), En. Sofiyan Yahya (Cekap Technical Services Sdn Bhd), En. Ahmad Azwan Ahmad Shukor
(Moderator, MPRC), Wan Ruzlan Iskandar Wan Salaidin (Oilfield Services, Market Units, Scomi Group Berhad), and Zulkiflee Idrus (Solar Alert Sdn Bhd) sharing their
experience during the MPRC Industry & Networking Talk (MINT) #3 @ GTower on 20th August 2015
(Right photo) Attendees during the MINT #3 at GTower Kuala Lumpur

Based on the discussion from the MINT, here are several items
on your checklist to help you in expanding your business abroad:
Be globally aware

Develop strong business fundamentals

Research on the best
potential market for
your business,
identify the right
partners and
what their
strengths are

Financial standing, size of company, production capacity, access to financing,
skilled workforce, etc.

Be flexible, resourceful
Ready to meet
international
clients’ demand

Identify your company’s
product niche

Register with major
international companies

Develop your core strength and allows
you to go into and grow the market

Get access to
their procurement
process, tendering,
purchasing, etc

Have the vision towards
providing full-fledged
integrated services
This is crucial to
meet the growing
demand from
your clients

Leverage on assistance provided by the government
Local programmes, incentives, participating in overseas missions, etc

Cultivate relationships

Other key success factors

This goes a long way a long way
in sustaining a good business,
understanding the clients’ needs,
gaining trust

Conformity to international standards,
licensing, sufficient marketing collaterals

Most importantly,
be sure on your
decision to
venture abroad!

OVERSEAS
LOCAL
OVERSEAS
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EVENTS

SMM to Jakarta, Indonesia

(Left photo) Ahmad Azwan, Vice President MPRC speaking at the business to business meeting session
(Right photo) L to R: Ahmad Faharuddin Ibrahim, Manager, MPRC, Dinar Indriana Khoiriah, INPEX Masela Ltd, Ahmad Azwan, Vice President, MPRC

DOING BUSINESS IN INDONESIA: 5 ESSENTIAL INFORMATION

1) Key Stakeholders i.e. Regulators and Government Agencies
Ministry of Energy
and Mineral
Resources (ESDM)

Directorate
General of
Oil and Gas

•

Ministry which oversees
all mining and extraction
activities in Indonesia

•

Policy-maker for the
oil and gas industry
in Indonesia

•

Upstream and
downstream regulators
(SKK Migas and BPH
Migas) are under MoEMR

•

Provides data on
Indonesian oil and
gas industry

BPH Migas

•

Regulator of
downstream O&G
in Indonesia

•

Reports to MoEMR
and the President
of Indonesia

SKK Migas

•

Regulator of oil and gas
E&P in Indonesia

•

Reports to MoEMR and
the President of Indonesia

•

Recently formed after
the dissolution of the
previous regulator

Indonesia
Investment
Coordinating
Board (BKPM)
•

Receives application
for investments

•

Proposals are in place
to make BKPM the onestop investment body for
oil and gas, bypassing
current red tape

Directorate
General for
National Export
Development
•

Responsible for
Indonesian trade
promotion

•

Operates Indonesian
Trade Promotion Center
offices around the world

More on next page
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Continued from page 10

SMM TO JAKARTA, INDONESIA
DOING BUSINESS IN INDONESIA: 5 ESSENTIAL INFORMATION

2) Modes of Entry for Foreign Companies
Direct Investment

Agency Appointment

Maximum foreign
shareholding
is based on
the ‘Negative
Investment List’*

NEGATIVE
INVESTMENT
LIST

NEGATIVE
INVESTMENT LIST
Appointment of
Indonesian company/agent
by Power of Attorney

Indonesian majority
shareholding

Waived from ‘Negative
Investment List’

LEVEL II/I

Prequalify
as National
Company

Prequalify as
Domestic Company

Requirement for Local
Content – Level II/I

Shared management
and liabilities

Local Branch Setup
LEVEL III

Requirement for
*Local Content
– Level III

NEGATIVE
INVESTMENT
LIST
New branch
company setup

Indonesia management
shareholding

Waived from ‘Negative
Investment List’

LEVEL I

Foreign company
management
control and
liabilities

Prequalify as
Domestic Company

Requirement for Local
Content – Level I

Cascaded management
and liabilities

3) Market Trends and Opportunities
The Indonesian
government is interested to

close the gap between gas
consumption and import

Presidential
instruction by law to

maintain and accelerate
gas production

Suspended wells
in PCSs are being

Business opportunities

as driven by the steady
domestic
demand

Activities shifting from

onshore to offshore
especially towards
eastern Indonesia

New focused areas
New fields development,
marginal fields,
and deep-water
activities

reactivated

in deep-water units, subsea
deep-water expertise, and
mobile offshore units

* Negative Investment List specifies business activities which are either entirely closed or conditionally open to foreign investment
* Requirements for Local Content is detailed in the ‘Buku Apresiasi Produk Dalam Negeri’, published by the Ministry of Energy and
Mineral Resources (ESDM)
Source: INPEX Masela Ltd Market Entry Framework

More on next page
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Continued from page 11

SMM TO JAKARTA, INDONESIA
DOING BUSINESS IN INDONESIA: 5 ESSENTIAL INFORMATION

4) Oil & Gas Policies
SKK Migas is the Oil & Gas regulator
Tenders need to adhere
to SKK Migas regulations

Local Content Requirements
Only locally incorporated
companies (PT) can participate
in tenders below
USD20 million

SKK MIGAS
REGULATIONS

Project owners
must first refer to
‘Buku APDN’
when sourcing
for products

SKT MIGAS
SKUP MIGAS

Operator Regulations
SKK Migas approval
is required for
operators to float
public tenders

Regulation calls
for up to 35%
local content

SKK MIGAS APPROVAL

APPROVED
MANUFACTURERS

Manpower planning
must be submitted
to SKK Migas
every 2 years

Periodic National
Vendor Assessment
will be conducted to
check for local content

High-end
specification
requires special
approval by
the Minister of
Energy & Mineral
Resources

5) Incentives
Investment Credit

9.9%

net after tax
on the capital investment
cost directly required
for developing
production facilities
out of new fields

Interest recovery
Interest costs on loans do not
normally form part of cost
recovery, unless specifically
approved by SKK Migas

Loss carry forward
and unrecovered cost
Generally, pre-production
costs may be carried
forward for tax purposes

Other useful resources:
Investing Step by Step (Source: Indonesia Investment Coordinating Board, BKPM):
http://www7.bkpm.go.id/contents/general/117127/investment-step-by-step#.VgubM8uqqkp

To be listed
in APDN,
companies need
SKT Migas and
SKUP Migas

35%

LOCAL CONTENT

Each operator
has their own
“approved
manufacturers”
list
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UPCOMING CONFERENCES
Offshore Energy 2015 Exhibition & Conference
13-14 October
Amsterdam RAI, Amsterdam, The Netherlands
http://www.offshore-energy.biz/home/

OpEx Asia
15-16 October
Renaissance Bangkok Ratchaprasong Hotel, Bangkok Thailand
www.oilasia.com/IORS/

Singapore International Energy Week 2015
27-30 October 2015
Singapore EXPO, Singapore
http://www.siew.sg/

OTC Brasil 2015
27-29 October
Riocentro, Rio de Janeiro, Brasil
http://www.otcbrasil.org/

Asian Downstream Week
28-29 October 2015
Sands Expo & Convention Centre, Singapore
http://www.downstream-asia.com/

The Energy Summit
4-5 November 2015
The HAC, London, United Kingdom
http://www.economist.com/events-conferences/emea/energy-summit-2015#ec-event-venue

